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STAR  
Powering REALTORS® Across Stark, Carroll, and Trumbull Counties… 

Hey STAR Members! 
 

Did you know that September is NAR's REALTOR Safety Month?  The safety 

of our members is our top priority and to assist in that mission, STAR is 

hosting a free Safety & Awareness Class on September 28 with Michael 

Walls, which will be a 2-hour elective CE.  Another way to stay safe is with the 

Forewarn App, which I personally use almost daily, that is free to STAR 

members (in part due to our WONDERFUL affiliates)! With the Forewarn 

App, you can simply type in a phone number of a prospective client, and it 

will give you a plethora of information including criminal history, court 

records, vehicle records, and much more. We all live in a crazy world, so 

make sure you are being diligent and utilize the resources the association 

provides. 
 

Make sure to scroll down and check out the other great events taking place 

this month.  As always, if myself or any of the leadership at STAR can ever 

assist with anything, don't hesitate to reach out.  
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President’s Message 2023 | September 

Contact Us 
Collene Burgess 

Chief Executive Officer 

cburgess@STAR.Realtor 
 

Trisha Adams 
Communications Director 

tadams@STAR.Realtor 
 

Brook Harless 
Government Affairs Director 

GAD@STAR.Realtor 
 

Membership Desk 

membership@STAR.Realtor  

www.STAR.Realtor 
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Classes & Events 

SEPTEMBER 

SEPT 4 STAR Offices Closed 

SEPT 15 REGISTER NOW 

Chili Cookoff | 11:30 – 1:00 at the Barrel Room 

7901 Cleveland Ave NW, North Canton 44720 

SEPT 19 REGISTER NOW RUMBLE IN TRUMBULL! 

SHAKER at Cork & Cap in Warren | 5:30 pm – 7:00pm 

3225 Elm Rd NE, Warren 44483 

SEPT 21 REGISTER NOW 

New Member Orientation | 1:30 pm – 3:30 pm  

at the North Canton STAR Office  

SEPT 26 REGISTER NOW 

SHAKER at Mbar in N Canton | 5:30 pm – 7:00 pm 

5260 Dressler Rd NW, Canton 44718 

SEPT 28 REGISTER NOW Safety Class: 2 Hr Elective CE  

North Canton STAR Office | 6:00 pm – 8:00 pm 

 

OCTOBER 

OCT 6 REGISTER NOW Legislative Panel in Trumbull 

at the Grand Resort | 9:00 am – 10:00 am 

9519 E Market St Warren 44484 

OCT 9 STAR Offices Closed 

OCT 11 REGISTER NOW 

R-Day Vendor Fair & Annual Meeting 

Affiliates registering for the Vendor Fair should contact 

Trisha 

OCT 18 Member Page for REGISTRATION LINK 

REALTOR® Family Feud RPAC Dinner & Auction Event 

Masonic Lodge | 6:00 pm – 9:00 pm 

836 Market Avenue N, Canton 44702 

OCT 23 REGISTER NOW CORE LAW In person Class 

North Canton STAR Office | 1:00 pm – 4:15 pm 

OCT 26  REGISTER NOW 2 Hour Mortgage 101 Elective CE 

North Canton STAR Office | 10:00 am - NOON 

OCT 31 REGISTER NOW YPN Halloween Karaoke CRASH 

SHAKER at Mbar in N Canton | 5:30 pm – 7:00 pm 

5260 Dressler Rd NW, Canton 44718 

 

  

 

 

If you do not see a REGISTER NOW link next to an event, keep  

an eye on your inbox or our website for links soon! 

Trisha Adams 
Communications 

Director 

tadams@STAR.Realtor 
 

Office: (330) 494-5630 

Contact for: Website inquiries, Social Media, 

Communication & Newsletter, Continuing 

Education, Sponsorship/Advertising, Affiliates, 

Community Outreach, Norma L Good 

Scholarship, YPN 

Communications Update 

We are working on an option within our 

website that will allow the public to easily 

find our members who speak additional 

languages. If you speak a language other 

than English would like to be included in 

this option, please email Trisha 

tadams@STAR.Realtor! 

If you have Communication Questions, Concerns, 

or Suggestions email Trisha!  

 

https://members.star.realtor/event-calendar/Details/chili-cookoff-920000?sourceTypeId=Hub
https://members.star.realtor/event-calendar/Details/shaker-rumble-in-trumbull-926029?sourceTypeId=Hub
https://members.star.realtor/event-calendar/Details/new-member-orientation-885158?sourceTypeId=Hub
https://starktrumbullarearealtors.growthzoneapp.com/ap/Events/Register/Mp59aQ1p?sourceTypeId=Website&mode=Attendee
https://members.star.realtor/ap/Events/Register/vrA3wamP
https://members.star.realtor/ap/Events/Register/Qravoo7p
https://members.star.realtor/ap/Events/Register/Dr6J0yAr
mailto:tadams@star.realtor
https://www.star.realtor/members-only/members-only-page/
https://members.star.realtor/ap/Events/Register/npl2Z0gL
https://members.star.realtor/ap/Events/Register/9p8bxyKL
https://members.star.realtor/ap/Events/Register/9p9nVDoP
mailto:tadams@STAR.Realtor
mailto:tadams@STAR.Realtor
mailto:tadams@star.realtor
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https://www.cantonrep.com/
https://www.fairwayindependentmc.com/branch/uniontown-oh-1840-44685-344
https://members.star.realtor/event-calendar/Details/shaker-rumble-in-trumbull-926029?sourceTypeId=Hub
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STAR Membership Report | August 2023 

New Salespersons 

Adam Marshall, BHHS Stouffer Realty 

Amanda Beach, BHHS Stouffer Realty 

Casey Osorio, Keller Williams Legacy Group 

Chrstine Smith, Keller Williams Legacy Group 

Dane West, Keller Williams Legacy Group 

David Geig, William Zamarelli Realtors 

Emily Baraldi, RE/MAX Trends Realty 

Gregory Martin, eXp Realty 

Heather Carter, BHHS Stouffer Realty 

Jacob Stamper, BHHS Stouffer Realty 

Jason Carter, BHHS Stouffer Realty 

Joey Liston, Century 21 HomeStar 

John Merriman, RE/MAX Edge Realty 

Tiffany Rosegreen, Coldwell Banker Schmidt Realty 

Trezla Nunemaker, Keller Williams Legacy Group 

 

Dropped Members 
Amanda Williams  

Anthony Bernabei 

Benjamin Wirick 

Bradley Paul 

Christina Bechwith 

Christina Reichenbach 

Cindy Young 

Clarice Perry 

Cynthia Leonard 

Juliet Hull 

Kayla Amstutz 

Kendra Stealey 

Kim Double 

Parbatie Narain 

Richard Miller 

 

 
 

Membership@STAR.Realtor 
 

Office: (330) 494-5630 

STAR Membership Desk 
Contact for: Membership & Dues Inquiries, FOREWARN, Supra 

CLICK TO NOMINATE! 

Office Transfers 

John Zuppe, Re/Max Crossroads  

Kris McVey, Hayes Realty 

Michelle Conte, Red 1 Realty 

 

New Secondary Brokers 

Yvonne Smith, Brokers Realty Group 

Joseph Luckino, Cedar One Realty 

 

 

Are you connected to STAR Socials? 

Facebook  

@StarkTrumbullAreaRealtors 

Instagram 

@starktrumbullarearealtors 

Twitter 

@STAR_Realtors 

 

mailto:Membership@STAR.Realtor
https://docs.google.com/forms/d/e/1FAIpQLSc3wK-Hz_IjDFQIwzm6JBJ-P1lpIEJecAthZYKK3i1wVcXZ4g/viewform?pli=1
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https://www.717cu.com/
https://www.csb1.com/personal/home-loans
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https://www.ohiorealtitle.com/
http://www.farmersbankgroup.com
https://dollar.bank/personal/borrowing/mortgages
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THANK YOU, STAR MEMBERS! I would like to extend 

our deepest gratitude to each of you who attended 

our recent event, "Conversations with your 

Congressman" featuring Bill Johnson. The turnout 

was incredible, and the enthusiasm and engagement 

demonstrated by the full house truly made the event 

unforgettable. 

Your presence at events like this underscores your 

commitment to active civic participation and your 

dedication to staying informed about the important 

issues that affect our communities. The thoughtful 

questions, insightful discussions, and genuine 

interest showcased the true spirit of collaboration 

and democracy in action. 

 

Check out these Upcoming 

Legislative and  RPAC Events 

you will want to attend! 

 

STAR Legislative Panel in Trumbull County 

Join us for an enlightening and engaging discussion 

panel presented by STAR's Legislative Affairs 

Committee on October 6th in Trumbull County! Get 

ready to dive into crucial topics and take part in 

thought-provoking conversations that truly matter! 

Our distinguished panelists will shed light on 

important matters that impact us all. This is your 

chance to be a part of a dynamic exchange of ideas 

and insights. 

Best of all, it's a FREE event which includes a 

delightful Continental Buffet lined up to keep you 

energized and engaged throughout the event!!   

Space is limited, so RSVP today to guarantee your 

place on this must-attend discussion panel. 

Let's come together to explore, discuss, and make a 

difference!  

The GAD’s Corner 

 

GAD@STAR.Realtor 
 

Office: (330) 494-5630 
Mobile: (330) 284-5979 

Brook Harless 

Government Affairs Director 

Contact for: 

Government Affairs, RPAC, Legislative Committee 

REALTOR Family Feud RPAC Event in Stark County 

We’re super excited to announce our Stark County RPAC Event! 

Prepare for a night of epic rivalry and side-splitting hilarity at our 

STAR REALTOR Family Feud and Comedy Show on October 

18th!  

Only 6 teams can step into the spotlight and compete for the 

ultimate real estate glory! But that's not all – enjoy a delectable 

dinner, explore our enticing silent auction, and indulge in a 

delightful journey through wine, beer, and liquor tasting.  

Check out the Flyers included in this Newsletter for both events 

brought to you by your Legislative Affairs and RPAC Committees. 

Special Thanks to Kristin Smith 

from Fairway Independent 

Mortgage for Sponsoring the 

Bill Johnson Event. Your 

support made this event 

possible, and STAR is deeply 

grateful for your dedication to 

fostering open dialogue and 

community engagement. 

 

mailto:GAD@STAR.Realtor
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https://www.chvallosinsurance.com/
https://lo.primelending.com/mattie.easton/
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Most professionals believe these ideas will improve their 
personal security in the field. Sometimes, they’re wrong. 
 

Real estate brokers and agents have hyped certain safety 
protocols in an effort to beef up personal security in the 
field, but some of the ideas that have become popular in 
the industry don’t necessarily make you less vulnerable to 
an attack. In fact, some may have the opposite effect. 
 

It’s not that these suggestions don’t have any value in the 
pursuit of safer practices, but none of them are foolproof. 
You shouldn’t rely too heavily on any one safety practice; to 
truly conduct business in a safer manner, you must 
incorporate a multitude of safety measures. As a longtime 
real estate safety educator, I offer these five personal 
security myths, along with my suggestions for how to work 
around them. 
 

Myth #1: Meeting at the Office 
The misconception: Meeting prospects at the office first 
will enable you to vet them properly and ensure you work 
with only legitimate clients. 
 

The reality:  While it’s always a good idea to ask prospective 
clients to come to your office or meet in a public place 
before taking them out on showings, you are not equipped 
to properly vet prospects to determine whether they are 
criminals. Making judgment calls based on how a person 
looks, acts or talks is not a science, and while you may be 
able to spot obvious red flags during a face-to-face 
meeting, you cannot guarantee that a prospect won’t 
intend to do you harm. Many offenders are repeat or career 
criminals, and they know how to present themselves in a 
manner that makes you feel comfortable and safe. Never 
consider yourself 100% safe after meeting with a prospect. 
 

The solution: Asking for a prospect’s ID and mortgage 
approval letter can provide some clues as to their legitimacy 
as a client, but you should do background research on new 
customers to get a fuller picture of who they are. Searching 
for them on Google is the typical place to start, but also 
search court records and public documents online as well 
as sites such as Anywho.com and Spokeo.com, which 
combine public records, social network information and 
other online references. 

5 Common Real Estate Safety Myths 
Published May 17, 2023 | REALTOR Magazine | by: Tracey Hawkins 

If you want to go a step further, some customer 
relationship management tools provide prescreened 
customer leads, using a program that conducts a soft 
background check on potential clients and delivers a 
report of the findings to you. Though this decreases the 
level of danger in the prospecting process, you must 
remain alert and vigilant once you begin working with a 
new client. 
 

Myth #2: Code Words 
The misconception: Using a code word is a good way to 
discreetly signal you’re in distress. 
 

The reality: Who doesn’t know what the “red file” is? It’s 
probably the most commonly used safety code word—
and not just in the real estate industry—so you can bet 
criminals know what it means. Could you use a less 
conspicuous code word? Sure. But here’s the problem 
with code words in general: In a perfect world, the person 
you’re calling for help will immediately know that the 
code word means they should call authorities and have 
them dispatched to your location. That requires everyone 
at your office—brokers, agents and support staff—to be 
properly and uniformly trained on the code word 
procedure. How likely is that to happen? 
 

The solution: Unfortunately, when you make that call 
using your safety code word, there’s a high risk that the 
person on the other end of the line will have no idea what 
you’re talking about. If you can safely make a phone call 
and talk to someone—even briefly—your best option is to 
call 911 and give police as much information as possible 
about your situation. If you can’t speak freely, try using 
apps such as Life 360(link is external), which sends covert 
notifications to your predesignated contacts. 
 

Myth #3: The Role of Technology 
The misconception: Safety apps are a reliable security 
method in an emergency situation. 
 

The reality: While apps are a good tool in the real estate 
professional’s safety arsenal, the problem is that some 

https://www.nar.realtor/magazine/wellness/safety/5-common-real-estate-safety-myths
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  agents rely solely on them for protection. But if you’re in a 
situation where your cell phone isn’t accessible, you lose a 
signal or a criminal takes your phone away, those apps 
become useless. 
 

The solution: Safety apps should be part of a layered 
security plan for yourself and your business. They can be 
good tools to support a larger, holistic personal safety 
plan—but you should never rely on apps alone to save you. 
 

Myth #4: Putting on Airs 
The misconception: Dressing to impress will always attract 
the right customer. 
 

The reality: For real estate professionals, the appearance of 
being successful is an important marketing tactic. Do you 
broadcast on social media how many millions of dollars in 
real estate you’ve sold? If you’re a luxury agent, do you take 
marketing photos of yourself in a high-end car or in front of 
a mansion? 
 

Wearing expensive jewelry, watches and other accessories, 
or carrying around costly gadgets such as tablets and high-
end cameras, may project the image you want your clients 
to see. But it can also garner unwanted attention from 
criminals who see the cash you’ve got on you. If you think 
dressing to impress will only attract people who are 
qualified to work with you, you’re wrong. 
 

The solution: Dress professionally, but leave the bling and 
flash at home. And you typically don’t need expensive 
devices—aside from your smartphone—when you’re out on 
showings with a client. Limit the places you take your gear. 
While trend-conscious clients may appreciate your fashion 
forwardness, the people you want to attract will be more 
interested in your service than your cachet. 
 

Myth #5: Avoiding ‘Bad’ Areas 
The misconception: Avoiding working in the “bad” parts of 
town will lessen your odds of becoming a victim of an 
attack. 
 

The reality: I always get agents in my classes who tell me 
they don’t do business in dangerous neighborhoods and 
never work at night, so they feel safe. These same agents 

also say they don’t work with “strange” or “scary looking” 
people. As long as criminals are mobile, there is no safe 
part of town. Some areas may be safer than others, but 
agents need to be alert wherever they are. The worst 
thing you can do is let down your guard because you 
think you’re in a nice neighborhood; some criminals 
target higher-end areas where they can find more 
valuable items. They also may perceive agents who work 
those markets to be wealthier. 
 

Your prejudgments on what kinds of people look legit 
may also cause you to miss out on business. I always 
reference Sam Walton, the late founder of Walmart and 
Sam’s Club, and his signature overalls and old pick-up 
truck. Many may have assumed based on his appearance 
that he couldn’t afford high-end property. By the same 
token, famed serial killer Ted Bundy cleaned up quite 
nicely. 
 

The solution: Instead of judging people or 
neighborhoods by their appearance, agents should rely 
on taking the proper screening steps and always trust 
their intuition, gut or instinct. We all possess a built-in 
warning system designed to protect us from danger. Too 
often, we ignore that feeling in the pit of our stomachs. If 
your body sends these signals, listen to them and get out 
of the situation. Do not try to rationalize your feelings. 

5 Common Real Estate Safety Myths…Cont. 
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PLATINUM Level 

 
 
 

GOLD Level 
Huntington Bank 

C. H. Vallos & Associates 
Prime Lending 

Stonegate Title Agency 
Ruoff Mortgage 

 
 SILVER Level 

2-10 Home Buyers Warranty 
American Title Associates Agency, Inc. 
First Commonwealth Mortgage/Bank 

First Federal Community Bank 
LoanDepot 

MCTV 
Mirabel Promotions 

Rural 1st 

BRONZE Level 
Beacon Title Agency, Inc. 

Detective Home Mitigation LTD 
Fairway Independent Mortgage – Team Dawes 

Linkhorn Inspection Group 
Pumphrey Hamel Insurance LLC 

 
STAR Committee Service 
We are always looking for Volunteers to help guide the 

association and to create a strong bond between Staff, 

REALTORS®, and the Community. Even if you can't 

volunteer to sit on a committee or the Board of Directors, 

you can always contribute or volunteer your time by 

attending our events and showing your support for your 

STAR Association. 
 

Affiliate Members Only 
Affiliate | Staff Liaisons: Collene Burgess / Trisha Adams 

Hybrid In-Person/ZOOM at the North Canton Office 
 

REALTOR & Affiliate Members 
Community Outreach | Staff Liaison: Trisha Adams 

Hybrid In-Person/ZOOM at the North Canton Office 
 

Legislative Affairs / RPAC | Staff Liaison: Brook Harless 

Hybrid In-Person/ZOOM at the North Canton Office 
 

Norma L Good Scholarship | Staff Liaison: Trisha Adams 

1 Scheduled Meeting per year, then as necessary 
 

YPN | Staff Liaison: Trisha Adams 

Hybrid In-Person/ZOOM at the North Canton Office 
 

 

September 
9/6  WED  9:30 am Legislative Affairs 

   10:30 am RPAC 

9/7  THURS 10:00 am YPN 

9/8 FRI 9:15 am Affiliate 
 

October 
10/2 MON 10:00 am Community Outreach 

10/4  WED  9:30 am Legislative Affairs 

   10:30 am RPAC 

10/5  THURS 10:00 am YPN 

10/13 FRI 9:15 am Affiliate 
 

November 
11/1  WED  9:30 am Legislative Affairs 

   10:30 am RPAC 

11/2  THURS 10:00 am YPN 

11/3 FRI 9:15 am Affiliate 

11/6 MON 10:00 am Community Outreach 
 

December 

12/4 MON 10:00 am Community Outreach 

12/6  WED  9:30 am Legislative Affairs 

   10:30 am RPAC 

12/7  THURS 10:00 am YPN 

12/8 FRI 9:15 am Affiliate 
Meetings are subject to change/cancellation with notice to those 

on the committee roster. 

 

 

 

 

mailto:cburgess@star.realtor
mailto:tadams@star.realtor
mailto:tadams@star.realtor
mailto:GAD@STAR.Realtor
mailto:tadams@star.realtor
mailto:tadams@star.realtor

